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Since 1853, furni-
ture's proudest
coat-of-arms and
the greatest sales-
man on the retail

floor.

THE OFFICERS AND DIRECTORS OF

Berkey & Gay
acknowledge their sincere appreciation for

the many expressions of good will and genu-

ine interest in the new Berkey & Gay line,

so generously manifested during the premier

showing in May . . . and based on this

enthusiastic response, confidently look for-

ward to a record-smashing attendance in

July, surpassing any previous Grand Rapids

Market.



AMERICA'S Carbeb <§ak SPECIALISTS

Every month of improving business conditions brings more

and more families back into the Carved Oak market —

families who for years have had their hearts set on a group

of carved oak furniture, and now can afford it. Go after

the profits in this rich, expanding market, by maintaining

a representative display of carved oak.

Sell them Catbeb ©afe Bedrooms when
they want to make their homes different

Satisfy your customers' desires for variety and difference in their homes by
proposing that they furnish at least one room in carved oak. Not necessarily
the dining room. Perhaps a fine, masterful bedroom like the one pictured. Or
a quiet, dignified library. Or a restful, inviting living room. You will miss
important sales this year unless you carry an adequate stock of carved oak.
From our hundreds of historic productions you can select a group •which •will
add character to your displays and unerringly interest people of cultivated
tastes and means to satisfy them.

GRAND RAPIDS BOOKCASE & CHAIR COMPANY
HASTINGS, MICHIGAN

We appreciate mentioning you saw this in FINE FURNITURE


